OL TTXPXYOVTEC TTOU ETTLOPOLV
oTNV XTTOPXON TWV XpNOTWV
KLVNTNC TNAEPWVIXC VXX
TTXPXMELVOUV O€ HLX ETHLPELX.
H treplttTwoon ¢éolttntwyv AEI
18-30 eTwyv, OTNV TTEPLOXN TNC

A KNC




ELoxywyn

» 2€ MLX ETTOXM, OTTOU UTTXPXEL PRYOXKLX EEEALEN
OTOV TOMEX TWV TNAETTLKOLVWVLWY KXL
ELOLKOTEPX TNG KLVNTNG TNAEPWVLXG, OL XPNOTEG
KTTKLTOUV TTOLOTNTX LTTNPETLWYV KXL
e‘c:UTrr] pETNOMNC.

» O EVTOVOG XVTXYWVLOMOG ME TNV ELODOO VEWV
ETKLPELWV KLVNTNG TNAEDWVLIRG XAAX KXL N
METXPXON XTTO LTTNPETLEG XTTANG PWVNTLKNG
ETILKOLVWVLXG, OE LTTNPECTLEG XVTXAAXYNG
OEOOMEVWYV O I’]YI’]O'O(V TOUC TTIXPOXOULC VX
OTPEYOLV TO EVOLXPEPOV TOUG OTNV
xvxpabuLon kot TN BEATIWON TWV
TIXPEXOMEVWYV TTPOLOVTWY KXL LTTNPETLWY TOLC




2 KOTTOC TNC TITUXLXKNC EPYXOLXC

» NoX OLEPEVLVINOTEL KXL VX EEETXOEL TOLC
TTXPXYOVTEC EKELVOULC TTOL KxBoplCouv TNV
xtrodpoon Twv pottntTwyv AElI TnC ABrivacg ot
OTTOLOL XVNKOULV OTNV NALKLXKN oo 18-30
ETWYV, VX TT/KPXMELVOLV TLUVOPOUNTEC MLXC
ETXLPELXC KLVNTNC TNAEDWVLXC.




EpeuvnTIKX EpPWTAMXTX

» YITKPXEL OXEOTN XVXHMEOX OTNV Xpooilwaon
TOU TTEAXTHN KXL OTNV LKXVOTTOLNON TOU
TTEAXTN

» YITKPXEL OXEOTN XVXHMEOX OTNV Xpooilwaon
TOU TTEAXTHN KXL OTNV TTOLOTNTX TWV
TIXPEXOMEVWYV LVTTNPECLWYV




OewpnTLKO TTAXLOLO
AdooLlwon TTEAXTWY MECTW LKXVOTTOLNONC

» HOwxTrnpnon tou TTEAX TN, OXETLCETXL O€
MEYXAO BXOUO HME TNV LKXVOTTOLNON TOU
TTEAXTHN XTTO TLC TTIPOOPEPOUEVEC UTTNPEOLEC.

» 'OTOV ETTLTUYXXVOVTXL VPNAX TTOOOOTX
LKXVOTTOLNONC TWV TTEAXTWYV, TOTE T
TIAEOVEKTNMXTX XTTO TLC TTIPOCTPEPOMUEVEC
VTTNPECLEC TWV XVTXYWVLOTLKWY ETXLPELWYV
OELXVOUV VX «XTTOOLVXHWVOVTXL OTX MXTLX
TWV TTEAXTWV»




Adooiwon TrTeAxTn (CUSTOMER LOYALTY)

» H kdooilwon Twv TTEAXTWY OXETICETKL HE:

o

TNV oUXVOTNTX TWV ETTXVXAXMPBXVOUEVWV XYOPWV TTOU
KXVEL O TTEAXTNC XTTO MLX ETXLPELK,

TNV EVOXAAXYT] TTOU TTIPXYMXTOTTOLOUV METKRED ETXLPELWIV
Me Tnv TTpoBupiLx TTOL DELXVOUV OL TTEAXTEC VX
LVLOBETNOOLV TLC TTPOTROELG TWV ETHRLPLWYV

2TNV XTTPOOLULX TTEARTWY VX TTPOXWPNOOLV OE XYOPEC
TTPOTOVTWY I LTTNPECLWV XVWTEPNC TTOLOTNTXC.

Tnv TTpoBeaN ETTXVXYOPXC TTPOTOVTWY N LTTNPETLWV KXL
Tnv TTpoBuPLX TTOL DELXVOUV OPLOUEVOL TTEAXTEC VXX
TIANPWOOLV LYNAOTEPEC TLUEC YLX EVX TTPOLOV I MLKX
LVTTNPECLKX.




IkxvoTroinon TreAatn (CUSTOMER
SATISFACTION)

» H tkotvoTTolnoT™ TOUL TTEAXTN OXETLCETXL HE:
°© TLC TTPOCOOKLEC TOUL YLK TX TTPOLOVTX.

» H LktvoTTOolNoT™ TOUL TTEAXTN ELVXL MLX XTTO TLC
ONUXVTLKOTEPEC TTIXKPXMETPOUC TNC XPOOTLWOTC
TOU.

» H tkotvoTttolnomn Tou TTEAXTN TTXLCEL ONUXVTLKO
POAO OTNV OXEON METXEL TTHPOXOL KXL TTEAXTN




MToloT™NTX TTPOCTPEPOUEVWV VTTNPETLWYV

» H 1TTOL0TNTX TWV LTTNPETLWYV KLVNTAC
TNAEPWVIXC OXETICETKL UE :
> TNV KXALYN OLKTLUOU
o Tnv TTXpoxXnN TNAEDWVLKWY CUTKELWYV
> TLC ETTL TTANPWMN ETTLTTPOCOETEC LTINPETLEC
> To oLOTNUX XPEWONC
> Tnv €EELTINPETNON
> Tnv uTTOOTNPLEN
> TO OLOTNUX XPEWONC KKXL
> Tn dLXpOpwon TWV TLHWV.




MeOodoAoyLx

» H EpELVX ELVXL TTOOOTLKN KXL EYLVE ME TNV
XPNoN EPWTNUXRTOAOYLOU O€ DELYMX
dolTnTWY, XPoL oTNPLCETHL OTLC XPXEC TOUL
OeTikLoMOU.

» H okvxAvon Twv OEDOPEVWYV EYLVE PE TNV
XPNON ETTRYWYLKNC XAAX KXL TTEPLYPXPLKNC
OTXTLOTLKNC




ATTOTEAEOUXTX EpELVXC

MepLypadikn xvexAvon
ANUOYPXPLKX XXPARKTNPLOTLKX AELYMXTOC

DYAO




» OLKOVOMLKN KXTXOTXOT

Moia eival N 0IKOVOMIKA OU¢ KATACTACN;

Percent

ZUNTApOULO QTTd TRV
DIKOYEVEID O

Epyiadoum

Zuvtnpolua aTrd Ty
OIOYEVEID Kol Epyalopm

i —_




OLKOVOLIIKN KNTNOTNON OIKOVEVEINC

Percent

AUToArn, KovTd ZIETR ME BVETH Maouma
oT0 GpIo TG TEPIORITUEVES
PTUIMEILE AVETEI]

Z€ TTERITITW O TTOV CUHTTANPWOATE OTAV TTRONYOUHEV
EPWTNGCH OTI CUVTNPEICTE ATTO TV OIKOYVEVEIA TOC, TTWE ...




Mnvixio ELoodnuo

Percent

Katw amad 586 cupy  MeTafd 586 1o 300 eupwy  Mdvow amd 500 eupad

ZE TTEPITITWON TTOV CUNTTANPWGUTE OTHV EPWTNCGH 3 OTI
EpyalecTe, TTO10 Eival TO PNVIdio £1008NHd cag;




Xpnon Kwntou

1. XpNCIMOTTOIEITE:

Percent

KapTokivaTd KIvATG JE TTayio
(TrpoTTANpLpEYT) (TUPREGADD)
auVEROUA)

Kaprokmvnrd & Mayio

1. XpnocIHOTTOIEITE:




ETxipelx

2.Me tTo1a eTaIpEid KIVATAS THAEQWVIAC EIOTE CUMBERANMEVOC;

ad

&0

Percent

20

Cosmote “Yodafone Wincl Cosmote-Yodafone

2.Me tTola eTaupeia KIVNTHE THAEQWVIKG EioTE
ocuppepAnpévog;




AXTITXVEC YLX KLVNTO

Percent

<15 METaEd 16 ka1 30 MeTaEd 31 km 45 Metafl 46-60 cup
EUpW EUp

3.Moéca Trepitrou xprlp

ata $oSEVETE yia TRV KIVATA oag
ETMKOIVWVia (EITE av TT A 0 EC

NPWVETHI OTTO ECAC EITE ATTO TV




SUXVOTNTX XAAXYNC OUVOKELNC

Percent

0 1 2

3 3+

4.MNooceg popeg £XeTE aAAAEEI CUGKEUN KIVATAG
TRAEQWVIAg Ta TEAEUTAIO Xpovid;




SUXVOTNTX XAAXYNC TTXPOXOU

5.MNoécec popec EXETE aAALEI TTApOYO KIVATAS THAEQWYVIAC Ta TEAEUTAIA Xpovida;

40

Percent




ETTXYWYLKN XVvXAvon

» ATTO TNV ETTXYWYLKN) XVXAUOT) TTPOEKVWE OTL:

» H tkoxvotToinon Tou TTEAXTN E€LXE Ulx NTTLX 1
UETPLX ETTIOPpXON OTHV Xpoo(won TWV
EPWTWEVWV

y T XTTOTEAEOUX T XUTX OUVXOOUV LIE TN
BtBAloypaxdicd oTTOU N LKRKVOTTOLNON TOU
TTEAXTHN XTTO TLC TTIPOOPEPOUEVEC LTTNPETLEC
OXETLCETXL ME TNV XPOOLWOT) TOL TTEAXTN
(Jones, Sasser, 1995, Sheth, Sisodia, 1999).




ETTXywyLkn XvxAuor

» H TTototnTor Twv mmoepEXOIEVIWY UTTRPETLUIV
ETTNPEXTEL TNV xpooiwon ToU TTEAXTN.
» ELOLkOTEPX ETTNPEXTOVTXL .
o QETIKKX XTTO TNV TTOLOTNTX TWV TTXPEXOUEVWV
UTTNPETLWV

o OETIKX XTTO TIC ETTITTAEOV VTINPECLEC XTTO TLC
OULUOKEVEC KXL

o Tnv eEvmrnpeTnon meAaTwy,
> ApVNTLKX XTTO TLC XPEWOELC.




ETTXYWYLKN XVvXAvon

» T XTTOTEAECPXTX TNC ETTXYWYLKNC
XVXALONC OUVXOOLV ME TN BLBALOYpXPL.

» EEXLPEON XTTOTEAEL N OTXTLOTLKN ONUOVTLKN
oxXeEon TToL BPEONKE OTNV EPEVLVX METXKED
TIXPEXOMEVWV TLOKELWYV KXL XPOOTLWONG
TOUL TTEAXTHN KXTL TTOU OEV TO ETTLRERBXLWVEL N
EPELVX TWV 2xXvToLpLon kxL TpLReAAx (2010)
kxt Kim et al. (2004)




MTpOTXROELC YLX MEANOVTLKN
XVXALON

» EEETXXON TNC CLUTTEPLPOPXC TWV
KXTXVXAWTWY OTLC VEEC TEXVOAOYLEC TWV
smart phones o€ dLXPOpX XPOVLKX
OLXOTNMXTHX.

» EEETXXON TNC ETTLOPpXONC TNC LKXVOTTOLNONC
KXL TNC TTOLOTNTOC TWV LTINPECLWY O€
XAAEC NALKLXKEC OMKXOEC




EUXXPLOTOUME TTOAD

p—



	Οι παράγοντες που επιδρούν στην απόφαση των χρηστών κινητής τηλεφωνίας να παραμείνουν σε μια εταιρεία. Η περίπτωση  φοιτητών ΑΕΙ 18-30 ετών, στην περιοχή της Αττικής.  
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